 Sales Engineer (China Based)
IPU Group – Starting and Extended Oil Life Systems
IPU’s Staring Division is the world leader in air, hydraulic and spring starting systems for diesel engines which are used extensively in the marine and offshore industry. 
IPU’s Extended Oil Life System is a unique system for either extending engine oil and hydraulic oil life by evaporating water and gases while filtering much smaller particulate matter (2 microns). Its value can be proven by our Oil Analysis machines that we sell as a ‘lab in a box’. 

With the huge growth in marine and offshore markets in China, IPU are looking to find a sales engineer to help on developing the Chinese market.

Sales Engineer

The objectives of role:   

· Evaluate the best route to market and produce a sales and marketing plan for each product and develop those routes be they direct or via distribution.
· Identify the appropriate engine manufactures (e.g. Cummins, CAT) and engine packagers (e.g. Lei Shing Hong, Cummins Shanghai) and make contact. (90% prospecting – including cold calling)
· Develop relationship with above within Chinese marketplace and securing sales.

· Cross sell other IPU products (e.g fuel water separators/engine heaters/control systems )
· Achieve and exceed sales targets
· Provide outstanding customer support by personal visits on a regular basis 

· Attend trade exhibitions when required
The Candidate  

1. Proven, excellent sales record of growing accounts. 

2. From mechanical engineering background

3. Excellent knowledge of diesel engine, generator and marine market

4. Fluent in Chinese, both written and spoken

5. Good English, both written and spoken
6. Must have the flexibility to travel within all areas of China, 

7. Must be willing to travel to the UK, at least once a quarter (Your induction will be in the UK and may last around 1 month for training)

8. Portray a professional and confident image at all times face to face or over the phone.
9. The ability to build strong relationships with decision makers and engineers

10. The successful candidate must want to play a key role within IPU and be prepared to assume responsibility and work with a minimum of supervision, while using reporting systems to feedback information.
Salary is fully negotiable on the candidate’s ability and experience.

Product 
IPU supply air, hydraulic and spring starting solutions for Diesel and Gas engines to customers throughout the UK,Europe and the Far East. Our customers include some of the major engine manufacturers, distributors and system packagers who are involved in Power Generation, Offshore, Mining and other industries where engines are used.

Non-electric start systems are used where there is a potential for explosion such as offshore hazardous areas, and where a second, back up, start system to the electrical start system is needed in critical applications.

IPU starting systems are -

Hydraulic starting systems 

These are packaged at IPU into systems suitable for the applications and customer requirements. These applications can be simple hand pump recharge systems supplied to the customer in loose component form, for them to pipe up and install, to fully assembled autonomous modules which are frame mounted, sized for multiple start attempts, designed totally to meet the customer space restrictions and specification. This may involve sourcing nominated vendor components, or specifying paint systems, fittings, pressure vessels to meet approved codes, pumps, gauges, safety valves and other components to comply with all specification requirements.         

Air starting systems
Components of which are imported from the South Africa. The air starting systems in their simplest form comprise of air starter motors, which are supplied in various shapes and sizes to start diesel and gas engines from less than one litre to over 250 litres. In their more complex forms air start systems are fully assembled, free standing, piped up units with compressors, air receivers, control panels and all other instrumentation required.

Spring Starters 

Spring starters are the simplest form of non-electric starting and IPU represent the manufacturers of the original Lucas Simms spring starter. The spring starter is a “box” sale, in that IPU do not “add value” to the product, but uses our existing customer base and potential customers to sell the product on behalf of the manufacturers.

Target Customers:
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Extended Oil Life Systems (EOLS)
IPU Group design and manufacture systems that will extend the life of engine oil by up to 4 times while also extending the life of the engine. They are generally a ‘retrofit solution’.

The system saves downtime, costly oil and filter changes and charges for disposing of waste oil. There is a compelling economic and environmental argument for the fitment of EOLS Systems, general with high volume users of diesel engines in the marine, offshore and land based markets.

A mobile Hydraulic oil system can be used to clean hydraulic oil. The system is particularly effective where water ingress causes issues since it will evaporate off the water content. It has a proven track record in the marine industry where it has been used on anything from pleasure craft to cruise liners. Hydraulic oil is very expensive, thus the argument is again economic and environmental. 

Oil Analysers
Sales usually require pilot schemes to be set up to benchmark oil quality via the use of OSA Oil analysis machines. These may also be sold as a high value capital item to high volume users.

